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Hey, everyone, welcome to another episode, I want to continue on with a thought and a
topic that I have touched on recently, regarding perfectionism. And I know that we all
struggle with that, because we care about our businesses. And we want our businesses to
be right. And so for me, the way I look at it is when I combine something that I'm
passionate about, I care about tremendously, my business with something that I have to
learn, or I don't feel very confident in, which is all the different tips or things or tricks or
tools that I have to use in legend, not just to be a coach, because that's, that's the easy
part. Right? That's my gift. So I can do that. That's easy. But all the other parts that go into
running a business, right, like we've just talked about, those can cause me to freeze until I
feel like I either know it completely, or until I feel like I can find the who to do the job for
me instead of me learning all How I freeze because I want it to be perfect. Because I don't
know what good is.

 01:08

I don't have a measuring stick.

 01:10

I've never done those pieces of my business before. And so as I've been reading different
pieces, and I try to read regularly, I'm sure you do as well. But one of the things that I
came across recently is a little tidbit that came out of a book by Carrie gore yet. And it's a
book called six habits that hurt your career, and how to overcome them. Now, I'm not
necessarily talking about a career per se, because we're talking about our business. But
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when I read this, it really applied to me, and how I try to run my business. And so I wanted
to share it with you. And it was called Don't let perfect be the enemy of good. And so for
me, when I read this, I thought, well, that's my problem. I'm striving for perfection because
I don't know what good is. I've never performed this function before. I've never delivered
on this piece. I've never run a business. You know from this perspective or in this
environment or in this day and age. through, you know, whatever's happening in the world
today. And so I don't know what good is. So I'm going to strive for perfection because at
least then I know it will be right. And I think a lot of us do that. We don't know what good
is. And so we're like, I don't I don't know what good pass, but I know what perfect is. So I'm
gonna hit that mark. And then we freeze. Because we can't deliver perfection. We can't
always do that. We have to be able to deliver good and move forward. And so one of the
things that this little article said, was talking about the fact that we should ask other
people, what they see as good enough. And I love that is exactly right. If you think about
it, we're here to give our gift. Right what our business is founded on. We're here to give our
gift to other people. We're here to serve them. Inherently. We're always asking what our
customer or clients need. That's what we'll call it. Doing we're asking What do you need?
How can I serve you? How can I help? Right? But at the same time, what we don't do, I
don't feel like I'm what I feel like I need to do a better job. And maybe you do too, is asking
but what is good enough? Okay? When is when is good? What does that look like? What is
good look like? What are you looking for?

 03:21

Not just what what void Can I fill

 03:23

with my gift, but when have I arrived and I wonder if I met your need? Am I striving for
perfection because I don't know what good is but if I just ask you, my customer, my client,

 03:37

I should probably be able to figure that out.

 03:39

Everyone's going to tell me if you're going to tell me what you need what the void is, then
not only will you tell me what the void is but exactly what you need in order to fill it. And
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so that's what good is, whatever, whatever it takes to fill the void. Now I can go above and
beyond and exceed not only filling that void but fulfilling someone and I really want to Do
that. But right out of the gate, just to get started, I need to understand what good is. And
so I need to be asking my customer or my client. And so that's what I want to leave you
with today, if we're talking about perfect is the enemy of good. And I feel like really I don't
know what good is sometimes because I'm not lived in some of those worlds. I've not tried
to deliver on some of these pieces in the world as it exists today. Right? I know what I want
to give to the world. I know the business that I want to deliver upon and how I want to
push all of this information forward. But to know what good is versus striving for perfect, I
just need to ask, just seek input. Ask your customer ask your client. As you always say it
again said time and time again. Ask your people ask your inner circle there. They should
be running businesses. They may be dealing with the same customer or clients that you
are, get their input, seek input before you just continue to share Strive so hard to deliver
perfection because you do know what that is. Give yourself the permission to ask for
feedback so you know what good is. And when you deliver good most of the time, that's
enough. That's enough. So strive and focus on delivering good. And over time, you will be
able to over deliver because you will feel comfortable in the area of delivering good, and
you won't be frozen in the idea of perfectionism. Okay, so think about that. How do you
find out what good is from your customer or your client? And how do you apply that in
your business to propel you forward?

 05:38

Thanks for listening.
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